
Grow your sales 
faster with less 
risk 
Even startups with genius technologists 
and ‘killer’ apps can struggle or fail 
without the essential sales and 
marketing insight and execution in place.

We’re practitioners with real-world 
experience in enterprise technology B2B 
sales & marketing.

We help bootstrapped and some of the 
top funded startups and Fortune 100 
enterprises go to market for the first 
time, kickstart stagnant sales pipelines 
or bring new disruptive products to 
market.

We provide uniquely integrated sales 
and marketing strategy coupled with 

execution services to deliver sales 
success.

We’re business-focused and help you 
build a quality sales pipeline, or improve 
your sales effectiveness. 

Try our True Sales Results go to market 
(GTM) audit.  Based on our proven 
methodology, we look at four key parts of 
your go-to-market, resulting in an 
analysis and overall scorecard of your 
GTM readiness.

New companies going 
to market.

New products, markets or 
geographies.

Kickstarting stagnant 
marketing or sales.



Sales Enablement
We build and deliver award winning 

sales enablement programs.  We’ll 

identify the key skills your sales team 

needs to effectively engage and sell to 

your target customers.  We rapidly 

capture the tribal knowledge from your 

top performers through our discovery 

process.  We then develop and deliver 

relevant sales enablement content using 

progressive methods such as online 

video, sales playbooks, scenario based 

workshops and more .. all designed to 

make your sales reps as effective as 

possible.   Your sales team,  including 

managers are certified via an end-to-end 

scenario based sales bootcamps. 

Integrated Go To Market & Demand 

Generation Services
We provide the gamut of integrated 

demand generation services, tailored to 

blend in seamlessly with your existing 

sales & marketing infrastructure.  From 

setting up your automation and running 

your outbound campaigns, to leveraging 

our specialized sales development 

teams on a “rent-to-own” basis.

We’re not a marketing agency.  We’re 

not a telesales meeting shop.  We are 

focused on delivering qualified sales 

opportunities into your sales pipeline, all 

delivered through aligned sales and 

marketing campaigns.  Missionary sales 

to the enterprise requires specialized 

expertise that we have in abundance.

Sales Strategy
We have worked with clients to develop 

the GTM sales strategy, solution pricing, 

missionary sales programs, to designing 

sale rep onboarding, compensation and 

territory plans. 

Content Systems

Strategic content marketing is the 

intersection of sound value-based 

messaging translated into a steady 

stream of fresh, engaging content 

tailored to targeted audiences and 

delivery mechanisms. We’ll give your 

messages new life or create them for 

you.

Core Sales Database Building 
Using our own 75,000 record 

database, organic data building and 

cleansing of your system of record via 

email and phone research, combined 

with innovative social and technical 

media research.  We often help clients 

to create and build target databases in 

new markets, for new stakeholder types 

and expanded profiles.

Recruiting thru Rent To Own

We offer an unique ‘rent-to-own’ model 

on our sales execution resources and 

provide the sales and marketing 

management resources for a 

successful and seamless transition.  

An Overview of True Sales Results Services


